AR B =

AR e R PR

=2E(F)HE - BR/R/E5% - XKE[IFE
HARE 5

R BY18]:2009-5

ek

Isbn:9787100058957

(HRZRBERNIIABITERTMIKF) AT 1 At ARSI HITRIZI S MBS


http://www.allinfo.top/jjdd

§ﬂ%éﬂi%&%&ﬁ?ﬂ,7 IEﬁE%H%@T%7TIE¥,E£I%W
WHAGBEBEEWAHEFHESIT AR BIEAIRIN) 1ENBNRZZIIENELZET,
TN A E1ERC =,

£ (MZRABERNIFIBCEEMES) #, e - RIS - XENRER
FE 7 UM M—Fh LA R A 5 ﬁ%ﬁ,mu/(€E¥Aﬂ ﬂK%)%Eﬁ —iR T B
HaeRBETRANERE (TaRETE, %ﬁux%ﬁK NEHERINME) o (EENFE
TERT .

B BB RF I EME T FEEMIELR B AR;

NEIBRARERE, AMAEIRBERIEREEB IR aR, FSRIMBRIBEF;

A B RS BN E S EIT RSB ;

AMRIFRAIRBY BN R ——BE AP S ERVIAAIE1T, X REAENRBIERY;

ARIZE Bk Tkt oD S A —— M JRE B IE BT & B it P IERY X 55
RIS A BV B AR —— MBI &R, mE Sl BIZRR B AT,

TEES a2 MT AN EIERBIK H W%ﬂ@f (WA= PN (Y= ) =)
BLER AT T PTPURRY =S %(@%% W, =R, BRER. SPIW
R PN BRI R R) FiE NIE. (R Eres NI BT
[EITIRF) AKFI N A FE EXEIORY, DSBS ORE
AR B —TREMIZ, BRI LUA RIRZEIERNE

R HEROIE NSRS

The Point of the Deal: How to Negotiate When Yes Is Not Enough
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